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Local experience. Modern marketing. A plan built around you.



Welcome, Homeowner

A PERSONAL NOTE FROM LINDA LIMEHOUSE

Dear Homeowner,

If you're thinking about selling your home, you may be wondering
when to list, what improvements matter, and how to position your
property in today's market.

For more than 20 years, I've helped homeowners across Aiken,
North Augusta, Augusta, and the greater CSRA prepare, market,
and sell their homes with clarity and confidence.

| created this guide to explain the process, show you how | market
a property, and help you understand the decisions that can affect
your results.

Whether you're selling a family home, luxury property, equestrian
estate, or investment property, | will build a strategy around your
home, your timeline, and your goals.

I look forward to helping you when you're ready.

Warmly,

Linda Limehouse
REALTOR® | Meybohm Real Estate

Licensed in South Carolina and Georgia

MORE THAN 20 YEARS

of local real estate experience

“My goal is to help you make informed decisions—not simply list your

home.”

Honest guidance. Clear strategy. A selling plan built around you.
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Why Today's Market Requires a Different Strategy

THE WAY BUYERS DISCOVER HOMES HAS CHANGED

Today's seller is not competing only with the home down the street. Your property is being
compared online with every similar option a buyer can see on a phone, laptop, or real estate

website.

© Buyers Begin Online First Impressions Matter
Most buyers start by scrolling photos, The first photo, price, condition, and overall
maps, property details, and neighborhood presentation can determine whether a
information before they schedule a buyer keeps looking or moves on.
showing.

Professional Marketing Technology Has Changed

[o] Matters
Strong photography, clear descriptions, Buyers move between real estate websites,
video, and consistent exposure help a social platforms, email, search engines,
home stand out from competing listings. and mobile alerts throughout the process.

YOUR HOME’S FIRST SHOWING HAPPENS ONLINE.

The goal is not simply to be listed. The goal is to be presented clearly, positioned correctly, and
seen by qualified buyers.

Linda Limehouse Realtor | Cell (803) 278-1800 | Meybohm Office (803) 278-4437 | Firstaiagent.com


tel:+18032784437
https://firstaiagent.com/

Why Sellers Choose Linda

EXPERIENCE, LOCAL KNOWLEDGE, AND MODERN MARKETING

LINDA LIMEHOUSE

REALTOR® | Meybohm Real Estate

Al-Certified | Licensed in SC & GA

Serving Aiken, North Augusta,
Augusta, and the greater CSRA.

Experience through changing
markets, property types, and
client needs.

Skilled
Negotiation

Focused on price, terms,
timing, and a clear path to
closing.

Equestrian
Expertise

Local knowledge of horse
properties, acreage, barns,
and Aiken horse country.

Dual Licensed

Representation across South
Carolina and Georgia.

Luxury & Estate
Sales

Thoughtful presentation and
discreet marketing for high-
value homes.

© Deep Local
Knowledge

Aiken, North Augusta,
Augusta, and the surrounding
CSRA communities.

“Technology doesn’t replace

experience—it enhances it.”

My experience guides every decision. Technology supports the
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Traditional Marketing vs. The Al Listing Advantage™

A STRONGER, MORE COMPLETE APPROACH TO PRESENTING YOUR HOME

Traditional methods still matter. The difference is how they are strengthened by modern
presentation, targeted distribution, and ongoing performance review.

TRADITIONAL MARKETING THE Al LISTING ADVANTAGE™

Standard listing description Strategic, Al-enhanced listing copy
MLS exposure Multi-channel digital marketing
General buyer reach Targeted messaging for likely buyers

Video, social media, website, and online

Basic property promotion exposure

One-size-fits-all approach Customized marketing plan for your home

More than 20 years of experience supported

Traditional agent experience by modern technology

The advantage is not technology alone. It is experience, strategy, and technology working together.
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What Is the AI Listing Advantage™?

A PERSONALIZED MARKETING SYSTEM FOR TODAY'S SELLER

The Al Listing Advantage™ combines proven real estate strategy with modern
tools to present your home clearly, help reach more of the right buyers, and
monitor how the marketing is performing.

Professional Photography @ Video & Visual Storytelling

Clean, high-quality images that make a strong first Motion, detail, and lifestyle-focused content that
impression. helps buyers picture the home.

a AI-Enhanced Copy Targeted Marketing

Clear property descriptions shaped around the Messaging and distribution built around the likely
home’s strongest selling points. audience for the property.

e Social Media @ Search Visibility

Strategic content designed for the platforms where Consistent property information across websites,
buyers spend time. search results, and digital channels.

0 Performance Monitoring

Reviewing views, inquiries, showing activity, and feedback throughout the campaign.

Every tool is guided by professional judgment. No hype. No automated decisions without oversight.
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My Marketing Process

A CLEAR PLAN FROM PREPARATION TO CLOSING

You will always know what comes next, why it matters, and how each step supports the sale of
your home.

Preparation

We review timing, goals, condition, repairs, and the details that make your
home unique.

Photography The home is prepared for professional photography, video, and visual
presentation.

Marketlng Your customized campaign launches across the MLS, website, social
media, email, and digital channels.

ShOWlIlgS | coordinate access, gather feedback, and watch how buyers respond to
the listing.

Negotiation

| help you evaluate price, terms, contingencies, timing, and the strength of
each offer.

Closing

| help coordinate inspections, appraisal deadlines, buyer-financing
updates, and the final details through closing.

My role is to keep the process organized, communicate clearly, and protect your position from the first
conversation through closing day.
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Preparing Your Home

SMALL IMPROVEMENTS CAN MAKE A MEANINGFUL DIFFERENCE

THE GOAL IS CLEAN, BRIGHT, WELCOMING, AND EASY TO PHOTOGRAPH.

Declutter

Clear counters, simplify rooms, and remove items
that distract from the space.

Lighting

Replace burned-out bulbs, open window coverings,
and brighten darker areas.

Deep Cleaning

Give extra attention to kitchens, bathrooms, floors,
windows, and high-touch areas.

Before you spend money on improvements, let’s talk. Some projects help presentation. Others may not
return what they cost.

Priority Repairs

Address visible issues that may create concern or
weaken a buyer’s confidence.

Landscaping

Refresh the entry, trim overgrowth, and make the
approach feel cared for.

& Photography Day

Remove vehicles, secure pets, hide personal items,
and complete the final walk-through.
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Pricing Strategy

PRICING IS NOT GUESSING. PRICING IS POSITIONING.

The right price helps your home appear in the right searches, compete with similar properties,
and create a strong reason for buyers to act.

PRICING ISN’T GUESSING.

TOO LOW STRATEGIC RANGE TOO HIGH

Market Evidence Positioning Adjustment Plan

Recent comparable sales, Your home's location, Showing activity, feedback,

active competition, pending condi_tion, features, upgrades, online engagement, and

activity, and buyer demand. price bracc;get, and likely market changes after launch.
audience.

Overpricing can reduce early attention. Underpricing can leave money behind.

The right strategy balances exposure, competition, market evidence, and your goals.
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What Buyers Notice First

THE DETAILS THAT SHAPE ONLINE INTEREST AND SHOWING DECISIONS

Buyers often make quick decisions about which homes deserve a closer look. These six elements
work together to create confidence and curiosity.

Photos Video
Are the rooms bright, balanced, and easy to Does the visual story help buyers understand
understand? flow and lifestyle?

Condition Location
Does the home appear clean, maintained, and Is the setting explained clearly, including
move-in ready? convenience and surroundings?

Description Online Presentation
Does the copy highlight meaningful features Are the price, photos, details, and marketing
without sounding generic? consistent across platforms?

Buyers decide what deserves a closer look in seconds.

Strong presentation earns attention. Accurate information builds trust.
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Frequently Asked Questions

CLEAR ANSWERS BEFORE YOU MAKE A DECISION

Should 1 Stage my home? Sometimes. Full staging is not always necessary. We will decide

room by room whether editing, rearranging, light styling, or
professional staging makes sense.

How long will it take to sell? Timing varies by price, condition, location, competition, market

conditions, and buyer demand. | will explain what current local
data suggests for your home.

i P
Do I need professwnal phOtOS. Yes. Professional photography is one of the foundations of a

strong listing because most buyers see your home online before
they see it in person.

How is Al used? Al may support copy, audience research, content planning,
distribution, and performance review. Professional judgment and
real estate experience guide every decision.

Should I renovate before listing? . . .
Not always. We will focus on changes that improve presentation,

reduce buyer objections, or address important condition
concerns.

When should I contact YOU? Before you begin major repairs or upgrades. An early

conversation can help you avoid spending money on projects
that may not support your selling goals.
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Client Success

WHAT CLIENTS SAY ABOUT WORKING WITH LINDA

Every sale is different, but the standard stays the same: clear communication, thoughtful strategy, and

Representative property image

MARKETING REACH

“Linda helped us sell our home
in North Augusta, SC faster
than we expected. Her Al-
powered marketing reached
buyers we never would have
reached on our own. She was
professional, responsive, and
genuinely cared about getting
us the best outcome.”

Home Seller, North Augusta, SC

genuine care from start to finish.

Representative property image

CLEAR GUIDANCE

“Linda guided us through
every step of selling our home.
Her knowledge of the local
market and use of Al tools gave
us confidence we were making
the right decisions. Our home
sold quickly and above asking

price.”

Home Seller, North Augusta, SC

——

Representative property image

TRUSTED SERVICE

“I would recommend Linda
Limehouse to my closest family
member. She truly is the best of

the best. She was the most
personable, friendly, efficient,
knowledgeable, and
trustworthy real estate agent
I’ve ever worked with!”

Verified Client Review

Testimonials are drawn from Linda's published client feedback. Property images are representative and are not presented as the clients' homes. Individual results vary based on

Linda Limehouse Realtor | Cell (803)

the property, pricing, market conditions, buyer demand, and transaction terms.
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My Promise to You

HONEST GUIDANCE WITHOUT PRESSURE

Whether you decide to sell next month or
next year, I’m here to answer your
questions honestly and help you
understand your options.

My job is to help you see the choices clearly, understand the
trade-offs, and move forward only when the plan feels right for
you.

@ Honest Answers Thoughtful Strategy
@ Steady Communication e

Professional Care

Local guidance. Clear answers. A selling plan that fits your life.

Linda Limehouse Realtor | Cell (803) 278-1800 | Meybohm Office (803) 278-4437 | Firstaiagent.com


tel:+18032784437
https://firstaiagent.com/

READY TO SELL?

Let’s Build the Right
Strategy for Your Home

Start with a friendly, no-pressure conversation about your goals, timeline,
property, and the current market.

REQUEST YOUR COMPLIMENTARY
HOME VALUE & SELLING PLAN

SCAN TO GET STARTED
Your goals and preferred timeline

Your home’s condition and preparation needs
A pricing and positioning plan

How the Al Listing Advantage™ would support your sale

No pressure. No obligation. Just clear local guidance.
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LINDA LIMEHOUSE
REAL ESTATE —

Al STRATEGY. LOCAL EXPERTISE. REAL RESULTS.

Linda Limehouse

REALTOR® | Meybohm Real Estate i

Al-Certified REALTOR® | Licensed in SC & GA

Serving Aiken, North Augusta, Augusta & the CSRA

CONTACT

Linda Limehouse

(803) 278-1800
lindalimehousel@gmail.com
firstaiagent.com

Meybohm Real Estate
590 W Martintown Rd
North Augusta, SC 29841
Office (803) 278-4437

License # SC 67440 | GA 323267

Helping homeowners sell with confidence throughout Aiken, North
Augusta, Augusta, and the CSRA.

EQUAL HOUSING
OPPORTUNITY

Equal Housing Opportunity
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